Reviewing a Year of Credit and Financial Management. in Prini 


AN INDEX TO ARTICLES PUBLISHED WN 1952 


Accounting 


Accountants as Impartial Experts Hold 
Strategic Spot Page 30, Nov. 


Accounts 


Compromise Settlement? (symposium) 
Page 9, Aug. 
Should Salesmen Collect Accounts? 


(symposium) Page 8, March 
Sales Executives Present Rebuttal 
(symposium) Page 8, June 


Steps in Opening New Accounts 
Page 15, July 


Bank Credit Policies 


Ample Working Capital Is Rudder 
Steering Printing Industry Through 
Equipment Buying Page 12, Dec. 

Banker to His Customer: Inflation is a 
Heady Wine Page 25, Nov. 

Changed Proportions of Bank Assets 
May Tend to Alleviate a Future De- 
pression Page 16, June 

Traps in Bank Instalment Credit * 

Page 20, Dec. 

Wise and Flexible Policy is Antidote to 
Inflationary Pressures (National Con- 
ference of American Bankers Assn.) 

Page 17, March 


Bankruptcy Act 


Improved Administration of Bank- 
ruptcy Act Expected Out: of New 
Amendments Page 31, Nov. 


Book Reviews 


Bradford’s Survey and Directory of 
Market Research Agencies 
Page 34, Jan. 
Budgetary Control Page 33, March 
Business Executives Handbook 

Page 33, Sept. 

Business Forecasting Page 28, July 

Business Mathematics Page 32, June 
Business and Professional Speech 

Page 29, Apr. 

Changing Concepts of Business Income 

Page 32, June 

1951-52 Credit Management Year Book 

Page 29, Apr. 

Design and Control of Business Forms 

Page 28, May 

Development of Executive Talent, The 

Page 36, Nov. 

Economics in One Lesson Page 32, Feb. 

Executive at Work Page 34, Jan. 


FPA’S Book of Quotations 

Page 33, Sept. 
Foreign Tax and Trade Briefs 

Page 33, March 

How to Make a Procedure Manual 

Page 28, July 
How to Use Your Selling Power 

Page 30, Aug. 
Individual Initiative in Business 

Page 32, Feb. 


Law for the Small Businessman 
Page 30, Aug. 
Lloyd’s Page 34, Oct. 
Make Your Letters Make Friends 
Page 33, Sept. 
Marketing by Manufacturers 


Page 34, Jan. 
Marketing Research Page 28, July 
National Fire Quotes Page 34, Oct. 


1001 Ways to Improve Your Conversa- 


tion and Speeches Page 28, May 
Security Analysis Page 32, June 
Sharing a Business Page 36, Nov. 


Speak Up, Management Page 33, March 
Stock Market, The Page 32, Feb. 
Ten Thousand Commandments 


Page 32, Feb. 
Theory of Investment of the Firm 

Page 34, Jan. 

Page 30, Aug. 


They Want to Know 








NOTE: Cross-indexing of 
the many subjects discussed 
indirectly under the general 
topics in symposiums and 
debates-in-print necessarily 
would make this Index too 
cumbersome for ready ref- 
erence. Therefore, see the 
heading “Symposiums” for 
impinging subjects. 








Treasury of Inspiration, A Page 29, Apr. 


Branch Credit Management 


Meddling Credit Executive Smothers 
Branch Manager Initiative 
Page 18, May 


Bulk Sales Laws 


Loopholes to Plug in Bulk Sales Laws 
Page 16, Aug. 


Control (Preventive and Internal) 


Budgetary Control Gives Today’s Ac- 
countant That Forward Look 
Page 16, Sept. 
Cash Forecast and Budget Control Tie 
Credit Man to Top Management 
Page 23, Dec. 
Managing Earnings One Way to Win 
Tug-o’-War of Inflation v. Deflation 
Page 27, Dec. 
Trimming Sails to Expand Sales 
Page 10, April 


Controls (Government) 


(Also see “General Business”) 
Impacts of Inflationary Spiral and Con- 

trols on Commercial Financing 
Page 28, Jan. 


38 CREDIT AND FINANCIAL MANAGEMENT, December, 1952 


Defense Contracts 


Rights of the Contractors and Subcon- 
tractors of War Goods Page 20, Sept. 


Discounts 


Berserk Unearned Cash Discounts 
Page 13, March 
Question of Unearned Cash Discount 
(symposium) Page 8, May 


Dividend Checks 


Coaxing Bashful Owners to Cash 
Checks Page 10, Sept. 
Unclaimed Checks in Hunt for Owners 
(symposium ) Page 8, Apr. 


Editorials by Henry H. Heimann 


Open the Temple Doors Page 4, Jan. 
Credit—Keystone of Progress 
Page 4, Feb. 
Why Not Aid for the Home Folks? 
Page 4, March 
One to a Customer Page 4, Apr. 
No Substitute for Character 


Page 4, May 
Beware of the Stalin Influence 

Page 4, June 
School Vacation Time Page 4, July 
Romance of Credit, The Page 4, Aug. 


Take a Lesson From Nature 

Page 4, Sept. 
Insurance as a Credit Asset Page 4, Oct. 
Our Thanksgiving Day Page 4, Nov. 
Spirit of Christmas Page 4, Dec. 


Education and Training 


All 55 Student Executives at First 
Stanford Graduate School Say They'll 
Return Page 35, Sept. 

Bootstraps and Standards Page 22, Nov. 

Cleveland Educational Program 

Page 39, Sept. 

Credit Seminar in Paragraphs (Chi- 
cago) Page 32, Jan. 

44 Dartmouth Graduates Home With 
Diplomas and Awards Page 37, Oct. 

Graduate Schools Interest High 

Page 38, May 

How to Find Executive Talent 


Part I Page 8, Sept. 
Part II Page 18, Oct. 
These 44 Seniors Received Diplomas at 
Dartmouth Page 40, Nov. 
Training for Management Page 16, Feb. 
Ethics 
No Special Privilege to Favored Debtor 


Page 20, Aug. 


Export and Import 


Barriers to World Trade (National 
Foreign Trade Council Convention) 
Page 21, Jan 

Credit Merit Only Half of Bank’s 
Job, Export-Import Manager Tells 
N.C.C.C. Page 35, Aug. 








19 


N 


G 


B 


S 
F 





Reviewing a Year of Credit and Financial Management. in Prini 


AN INDEX TO ARTICLES PUBLISHED WN 1952 


Accounting 


Accountants as Impartial Experts Hold 
Strategic Spot Page 30, Nov. 


Accounts 


Compromise Settlement? (symposium) 
Page 9, Aug. 
Should Salesmen Collect Accounts? 


(symposium) Page 8, March 
Sales Executives Present Rebuttal 
(symposium) Page 8, June 


Steps in Opening New Accounts 
Page 15, July 


Bank Credit Policies 


Ample Working Capital Is Rudder 
Steering Printing Industry Through 
Equipment Buying Page 12, Dec. 

Banker to His Customer: Inflation is a 
Heady Wine Page 25, Nov. 

Changed Proportions of Bank Assets 
May Tend to Alleviate a Future De- 
pression Page 16, June 

Traps in Bank Instalment Credit * 

Page 20, Dec. 

Wise and Flexible Policy is Antidote to 
Inflationary Pressures (National Con- 
ference of American Bankers Assn.) 

Page 17, March 


Bankruptcy Act 


Improved Administration of Bank- 
ruptcy Act Expected Out: of New 
Amendments Page 31, Nov. 


Book Reviews 


Bradford’s Survey and Directory of 
Market Research Agencies 
Page 34, Jan. 
Budgetary Control Page 33, March 
Business Executives Handbook 

Page 33, Sept. 

Business Forecasting Page 28, July 

Business Mathematics Page 32, June 
Business and Professional Speech 

Page 29, Apr. 

Changing Concepts of Business Income 

Page 32, June 

1951-52 Credit Management Year Book 

Page 29, Apr. 

Design and Control of Business Forms 

Page 28, May 

Development of Executive Talent, The 

Page 36, Nov. 

Economics in One Lesson Page 32, Feb. 

Executive at Work Page 34, Jan. 


FPA’S Book of Quotations 

Page 33, Sept. 
Foreign Tax and Trade Briefs 

Page 33, March 

How to Make a Procedure Manual 

Page 28, July 
How to Use Your Selling Power 

Page 30, Aug. 
Individual Initiative in Business 

Page 32, Feb. 


Law for the Small Businessman 
Page 30, Aug. 
Lloyd’s Page 34, Oct. 
Make Your Letters Make Friends 
Page 33, Sept. 
Marketing by Manufacturers 


Page 34, Jan. 
Marketing Research Page 28, July 
National Fire Quotes Page 34, Oct. 


1001 Ways to Improve Your Conversa- 


tion and Speeches Page 28, May 
Security Analysis Page 32, June 
Sharing a Business Page 36, Nov. 


Speak Up, Management Page 33, March 
Stock Market, The Page 32, Feb. 
Ten Thousand Commandments 


Page 32, Feb. 
Theory of Investment of the Firm 

Page 34, Jan. 

Page 30, Aug. 


They Want to Know 








NOTE: Cross-indexing of 
the many subjects discussed 
indirectly under the general 
topics in symposiums and 
debates-in-print necessarily 
would make this Index too 
cumbersome for ready ref- 
erence. Therefore, see the 
heading “Symposiums” for 
impinging subjects. 








Treasury of Inspiration, A Page 29, Apr. 


Branch Credit Management 


Meddling Credit Executive Smothers 
Branch Manager Initiative 
Page 18, May 


Bulk Sales Laws 


Loopholes to Plug in Bulk Sales Laws 
Page 16, Aug. 


Control (Preventive and Internal) 


Budgetary Control Gives Today’s Ac- 
countant That Forward Look 
Page 16, Sept. 
Cash Forecast and Budget Control Tie 
Credit Man to Top Management 
Page 23, Dec. 
Managing Earnings One Way to Win 
Tug-o’-War of Inflation v. Deflation 
Page 27, Dec. 
Trimming Sails to Expand Sales 
Page 10, April 


Controls (Government) 


(Also see “General Business”) 
Impacts of Inflationary Spiral and Con- 

trols on Commercial Financing 
Page 28, Jan. 


38 CREDIT AND FINANCIAL MANAGEMENT, December, 1952 


Defense Contracts 


Rights of the Contractors and Subcon- 
tractors of War Goods Page 20, Sept. 


Discounts 


Berserk Unearned Cash Discounts 
Page 13, March 
Question of Unearned Cash Discount 
(symposium) Page 8, May 


Dividend Checks 


Coaxing Bashful Owners to Cash 
Checks Page 10, Sept. 
Unclaimed Checks in Hunt for Owners 
(symposium ) Page 8, Apr. 


Editorials by Henry H. Heimann 


Open the Temple Doors Page 4, Jan. 
Credit—Keystone of Progress 
Page 4, Feb. 
Why Not Aid for the Home Folks? 
Page 4, March 
One to a Customer Page 4, Apr. 
No Substitute for Character 


Page 4, May 
Beware of the Stalin Influence 

Page 4, June 
School Vacation Time Page 4, July 
Romance of Credit, The Page 4, Aug. 


Take a Lesson From Nature 

Page 4, Sept. 
Insurance as a Credit Asset Page 4, Oct. 
Our Thanksgiving Day Page 4, Nov. 
Spirit of Christmas Page 4, Dec. 


Education and Training 


All 55 Student Executives at First 
Stanford Graduate School Say They'll 
Return Page 35, Sept. 

Bootstraps and Standards Page 22, Nov. 

Cleveland Educational Program 

Page 39, Sept. 

Credit Seminar in Paragraphs (Chi- 
cago) Page 32, Jan. 

44 Dartmouth Graduates Home With 
Diplomas and Awards Page 37, Oct. 

Graduate Schools Interest High 

Page 38, May 

How to Find Executive Talent 


Part I Page 8, Sept. 
Part II Page 18, Oct. 
These 44 Seniors Received Diplomas at 
Dartmouth Page 40, Nov. 
Training for Management Page 16, Feb. 
Ethics 
No Special Privilege to Favored Debtor 


Page 20, Aug. 


Export and Import 


Barriers to World Trade (National 
Foreign Trade Council Convention) 
Page 21, Jan 

Credit Merit Only Half of Bank’s 
Job, Export-Import Manager Tells 
N.C.C.C. Page 35, Aug. 








19 


N 


G 


B 


S 
F 








Exporter Who Does His Stuff May Add 
to His Share of Business in 53 

Page 37, Sept. 

What’s What in Export-Import Credit? 

Page 14, May 


Financial Statements 

N.A.C.M. Financial Statement Forms 
Page 36, May 

Study Your Client’s Operation First 
Page 18, Aug. 


Forecasts 


(Also see “General Business”) 
Construction Boom by 1960 


Page 18, Dec. 
1952 Advance Readings (symposium) 
Page 8, Jan. 
Most Fruitful Years: The Next Ten 
Page 16, Nov. 
No Recession, Speakers Tell Petroleum 
Conference Page 33, Dec. 


General Business 


Arbitration Instead of Regimentation 
Page 18, June 
Basic Conflicts in U.S. Economy 
Page 15, Aug. 
Construction Boom by 1960 
Page 18, Dec. 
Costs of Mistaken Decisions 
Page 18, Sept. 
Four Walls and a Will To Do Add up 
to a Production Feat Page 24, June 
Help Push Out Goods Now to Offset 
Adjustment in ’53, Executive Suggests 
Page 28, Nov. 
Industry Can Meet Its Problems If Not 
Hamstrung by Government, Says 
Lorne D. Duncan Page 11, Feb. 
Inflationary Spiral’s Impacts (See “Con- 
trols [Government]” Page 28, Jan. 
Job Description: Device to Eliminate 
Conflicts, Gaps, Duplicated Functions 
Page 16, Dec. 
Loss of Confidence in Buying Power of 
Dollar Called Primary Concern 


Page 25, Sept. 

National Wealth and Income 
Page 23, Sept. 
No Recession, Speakers Tell Petroleum 
Conference Page 33, Dec. 
Petroleum Credit Executives Look 
Ahead Page 39, Jan. 


Record Poultry Production Will Feather 
Producers’ Nests Page 16, March 
Small Business Needs a Friend 
Page 26, Sept. 
Utilities Must Sell Themselves, Or Else 
Page 13, Nov. 
Washington’s Own “Innocents Abroad” 
Need Facts of Life, Declares Dr. Du- 
bach Page 37, June 
Waste Today, Repent Tomorrow, Says 
Henry H. Heimann Page 15, Feb. 


Insurance 
Big Seven of Absolute Fire Protection, 
The Page 22, June 
Business Interruption Coverage 
Page 30, Oct. 
Business Life Insurance Page 22, Oct. 
Complete Survey Page 28, Oct. 
Fidelity (Blanket Protection) 
Page 24, Oct. 
Insurance: A Key to Open Credit, By 
Robert S. Whitmore Page 8, Oct. 


Insurance as a Credit Asset (Editorial) 

Page 4, Oct. 

Insurance: Protects Suppliers and Buy- 

ers Page 10, Oct. 
New Hazards in Construction 

Page 26, Oct. 

Producer-Carrier Cooperation Gives 

Company’s Executive Best Coverage 

Page 16, Oct. 


Legal Rulings and Opinions 
Asking Firm To Help Collect Debt Does 
Not Invade Man’s Privacy 
Page 28, Aug. 
Bulk Sales Law Interpreted 
Page 12, March 
Check Perforation Not Enough 


Page 25, Apr. 
Check Raised, Bank Not Liable 

Page 28, Sept. 
Microfilms Are Legal Records 

Page 14, Feb. 


New Laws for Arizona’ Page 14, June 
Ruling on Part of Lobby Act 
Page 27, May 
Sizing Up the Statutes of Limitations 
Page 29, Aug. 
Some Unusual Turns in Insurance Law 
Page 26, Nov. 
What If Sales Tax Money’s Stolen 
Page 22, July 


N.A.C.M. Conventions 


Convention Story, The (Houston) 
Page 29, July 
Credit Men Can Help Tear Off Mask of 
False Economy—Henry H. Heimann 
Page 35, June 
Credit Women’s Group Report 
Page 34, July 
First International Convention in 12 
Years Calls Credit Profession to 
Montreal in May, 1953 Page 37, Nov. 
Group Programs (Houston) 
Page 31, Apr. 
Industry Committees Page 35, Feb. 
Membership Award Winners 
Page 33, July 
New Directors’ Assignments 
Page 41, Aug. 
Nominations Committee Page 37, May 
President’s Accounting of Stewardship 
Page 31, July 
Resolutions and Policies Adopted 
Page 39, July 


Office Planning and Operation 
Job Description: Device to Eliminate 
Conflicts, Gaps, Duplicated Function 
Page 16, Dec. 
Saving by Spending Page 16, Jan. 
Teaming for Profits: Staff and Equip- 
ment (symposium) Page 8, July 
They Take Sunbath at Desk at Westing- 
house Page 23, Jan. 


Operating Costs 
(Also see “General Business”) 
Costs and Tax Blow to Profit 
Page 12, Jan. 
Market Research for Cost Reduction 
Page 14, Apr. 
Profiles 


Dynamo of Financial Management 
Page 16, May 
Most Fruitful Years for America, The: 
The Next Ten Page 16, Nov. 
What Manner of Man is “Vic” Egger- 
ding? Page 11, July 


Public Relations 
Challenge and Comment, A 
Page 17, May 
What’s Inside Your Own Skin May Ex- 
plain Account’s Behavior 


Page 24, Nov. 
Research 
Analysis vs. Distribution Waste 
Page 18, Apr. 
Market Research for Cost Reduction 
Page 14, Apr. 
Two Big Research Projects Defined 
Page 39, May 
Sales 
Credit and Sales Are Twins 
Page 23, March 
Good Credit Training for Better Sales- 
men Page 8, Nov. 
Managerial Guidance Page 8, Feb. 


Sales Assistance From Credit Managers 
Page 8, Dec. 
Should Salesmen Collect Accounts? 
Page 8, March 
Sales Executives Present Rebuttal 
Page 8, June 
Sell Yourself Before Product 
Page 23, Dec. 
Three-Platoon Profit Team, A 
Page 20, June 


Service to Dealers 

Case Histories Prove How Managerial 
Guidance to Dealer Aids Supplier 
Too ; Page 16, Apr. 

Managerial Guidance Page 8, Feb. 


Symposiums 

1952 Advance Readings by a Few Lead- 
ers in Industry, Finance and Com- 
merce Page 8, Jan. 

Coaxing Bashful Owners to Cash Divi- 
dend Checks Page 10, Sept. 

Compromise Settlement? Page 8, Aug. 

Costs and Tax Blow to Profit Put Man- 
agement to the Test Page 12, Jan. 

Good Credit Training for Better Sales- 


men Page 8, Nov. 
Insurance: Protects Suppliers and Buy- 
ers Page 10, Oct. 
Managerial Guidance Page 8, Feb. 


Question of Unearned Cash Discount 
Page 8, May 
Sales Assistance From Credit Managers 
Page 8, Dec. 
Should Salesmen Collect Accounts? 
Page 8, March 
Sales Executives Present Rebuttal 


Page 8, June 
Teaming for Profits: Staff and Equip- 
ment Page 8, July 
Unclaimed Dividend Checks in Search 
of Owners Page 8, Apr. 
Taxes 
Costs and Tax Blow to Profit (sym- 
posium) Page 12, Jan. 
Effects of Taxes on Business Planning 
Part I Page 12, Feb. 
Part II Page 14, March 


Top Management 


Top Executive or Just a Sitting Sta- 
tistic? Page 27, Nov. 


CREDIT AND FINANCIAL MANAGEMENT, December, 1952 39 





